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Mporpamma TpeHuHra ansa npoaasLoB U npoaaBLOB-KOHCYNbTAHTOB

KnroyeBble akueHTbl NporpamMmbl MO UToram npeaBapuTeribHOro aHanusa cutTyauuu.

- YcTaHOBNEHWE KOHTaKTa C KaxablM nokynartenem

- YcuneHue HaBbIKOB 1 pa3BnUTHE Ka4eCTB A51A BbIABIIEHUNA U d)OpMVIpOBaHVIFI I'IOTpe6HOCTeIZ

- Pa3BuTture HaBbIKOB npes3eHTaunn npoaykumMn B TOProBom 3arie

- lequJeHme HaBbIKOB MNMpeasioXXeHna ConyTCTBYHOLLMX TOBApPOB N YBETTMHYEHNUA NMpoaaX

- MoagroToBka u OTp860TKa OTBETOB Ha TUMOBbLIE BO3paXeHUA n0KynaTene|7|

- Poct npoaaxk conyTCTByOLMX TOBApPOB N yBENTMYEHUNE cpe,u,He|7| CYyMMbI 4YeKa

- 3d)d)eKTI/IBHaF| paGOTa C noKkynartenAamMmm no craHaaprtamM npoaaxx mara3nHa

CogepxaHue NporpamMmmMbl TPEHUHra

[NepBbIf 4EHb TPEHUHTA:

Moaynb 1. MpuHuunbl paboTbl achchpekTMBHOro npogasua Vision Trainings

OTtnnume obblMHOMO NpodaBua 1 NpogasLa npodeccroHana

KOHch'IbTI/IpOBaHVIe N npoaaxKu: rmaBHbIE OTINYUA
OpmeHTau,vm Ha pe3ynbTaT U NOKYC KOHTPOI1A

CamoHacTpon 1 camoTMBaLMs NPOLABLIOB HA NPOSAXMN

KOHKypeHTHble npermyLLecTBa KOMNaHuu: Yem Mbl nydile gpyrux?

OTanbl NpoAax u 3agayv npogasLa

Mopaynb 2. YctaHOBreHMe KOHTaKTa € rnoKynartenem

Tpw cutyaumm obieHns ¢ nokynatenem (Tunbl Nokynartenen):

- «['ynseT (s NpoCTO CMOTPHO)»

- «CpaBHuBaeT (A Bblbupato)»

- «[0TOB KyNUTBL (A yXXe 3Hato, YTO MHE HaJo)»

AnropuTtMm BCTpeuu nokynarens ot Vision Trainings n Hayana KoHTakTa

A dekTMBHbBIE CNocobbl Noaxoaa K NoKynaTento:

- ®opmanbHbI noaxon

- JInyHOCTHBIV nogxoa

- ACCOPTUMEHTHbIN NOAX04

MepBoe BnevaTneHne 1 3HakM BHUMaHWUS MOKynaTerto

HeBep6aanble KOMMOHEHTbI YCTAHOBJIEHNUA KOHTAKTa


http://vision-trainings.ru/trening-dla-prodavtsov
http://vision-trainings.ru/kachestva-horoshego-prodavtsa
http://vision-trainings.ru/standartu-obslujivaniya-klientov
http://vision-trainings.ru/harakterictika-na-prodavtsa
http://vision-trainings.ru/samomotivatsija-prodavtsov
http://vision-trainings.ru/tipu-pokupatelei
http://vision-trainings.ru/frazu-dlya-prodavtsov
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Moaynb 3. BeisBneHue u hopmmpoBaHme NoTpeoOHOCTEN NoKynaTens
e Llenu n oxungaHus OT NOKYMNKu
e PaunoHanbHble N SMOLMOHANbHbIE NMOKYMNKM
e Bonpocbl ans BeisBNeHns notpebHOCTEN NokynaTens
o ®dopmupoBaHuMe NoTpebHOCTEN NoKynaTens
e AKTMBHOE CnyLlaHue Ans ycuneHus noTpebHoCTen KnneHTa

e  KOHCYNbTaLMOHHbIE HABbIKM NPOAABLIOB

Moaynb 4. NMoaroToBka k 3chdhekTMBHOM Npe3eHTauum ToBapoB oT Vision Trainings

e f3bIK haKTOB 1 A3bIK NOMb3bl A5 NOKynaTesns

e TexHonorus «XapakrepucTtuka — [NpenmyLiectso»

e [1pakT1Kym no OMMCaHMIO XapaKTepPUCTUK N NPenMyLLecTB NPOAYKLMM
e [lpuemsbl fiormyeckon aprymeHTaumm

e [lpvembl 3MOLMOHarbLHOIO yoexaeHus

BTopon geHb TpeHuHra:

Mopaynb 5. [MpakTUKyM no npeseHTauum 1 3akpenseHme HaBbIKOB
e TecT No maTepuanam NepBoro OHsS TPEHUHra
e  OcHOBbI NyGANYHONM Npe3eHTauum
e Buabl MOTMBOB COBEPLLEHMWS MOKYMKN
- OQkoHOMUS
- KomdbopT, HagexHocTb
- besonacHocTb
- Mpectux, CtaTyc

e TpeHUpoBKa HABLIKOB MPe3eHTaLMmK Yepes Kaxablii MOTUB

Moaynb 6. [lononHuTenbHbIE NPOAAXKN
e [loaGop OCHOBHbLIX TOBapoOB
e [logbop gononHUTENbHbLIX TOBApPOB
e Bonpocbl Ha BbIsIBNEeHNe yaoBNeTBOPEHHOCTH
e [lononHuTenbHble NPOAAXM pa3HbIM TUNam KIIMEHTOB

° ﬂpouamm X0O0BbIX N HEXOO40BbLIX TOBApPOB


http://vision-trainings.ru/potrebnosti-pokupatelei
http://vision-trainings.ru/treningi-dlya-prodavtsov-cosnultantov
file:///C:/Users/User/Desktop/продавцы/Тренинг%20эффективная%20презентация
http://vision-trainings.ru/distantsionnoe-obuchenie-prodavtsov
http://vision-trainings.ru/test-dlja-prodavtsov
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Moaynb 7. PaboTta ¢ COMHEHMAMU U BO3paKeHUssMun
e [IpyymMHbI BO3paXXeHUn U COMHEHWIA NOKynaTenewn
e [IposiCHEHME NPUYMH NOBeAEHUS NoKynaTernemn
e [logroToBka OTBETOB Ha TUMOBbIE BO3PAXEHUSA
e PekomeHngaumm Vision Trainings no o6paboTke BO3pakeHui
e [lpnembl NOBYXAEHMS K NOKYyMKe

o rlpl/leMbI 000CHOBaHMS LieHblI

Mopaynb 8. [NoBbilweHMne KayecTBa paboTa ¢ noKynatenamm
e [loaTBEpxaeHne npaBunNbHOCTM Bbibopa
e CnoOHTaHHbIe MOKyMKM B 30HE KacCOBOro 06CnyXnBaHus
e [lo3nTMBHOE 3aBepLUEHNE KOHTAKTa C NoKynarenem
e PekomeHngauun no paboTe C HECKOMBbKMMW NOKynaTensammn, ovepeabto
e PaboTa ¢ KOHIIMKTHBIMU CUTYaLUAMM

e Kak npusrneyb bosblue nokynaTtenen B MmarasmH

e [logBeneHne UTOroB TPEHMHra
Mocne 3aBepLueHnsa 00y4eHns No 4aHHOW NporpamMmme BO3MOXXHbI BapuMaHTbl 4ONOSTHUTENBHOMO
NoCnNeTPEHNHIoBOro CONPOBOXAEHNSA NPOAABLOB AN 3aKPEneHNsa NX HaBbIKOB.
CMoTpuTe 1 YnTanTe, TakKe HaluM CTaTbMU:

- YCcTaHOBMNEHWE KOHTAKTa C NoKynaTtenem

- KntoyeBble nHankaTobl 3ddMEKTUBHOCTM NMPOoJaBLIOB

- TPEHWHT AN AMPEKTOPOB MarasuHoB

- TPEHUHIM POo3HUYHbIX Npoaax B MockBe 1 B permoHax

Ckavante n udyumte KHUry

«111 coBeToB npoaasuamM. Kak ctatb nNyvnMmMm npoaasLLIOM?»



http://vision-trainings.ru/trening-rabota-s-vozrajeniyami
http://vision-trainings.ru/kak-privlech-porepatelei-v-magazin
http://vision-trainings.ru/ustanovlenie-kontakta-s-pokupatelem
http://vision-trainings.ru/effektivnost-prodavtsov
http://vision-trainings.ru/trening-dlya-directorov-magazinov
http://vision-trainings.ru/trening-roznichnyh-prodaj
http://vision-trainings.ru/111-sovetov-prodavtsam

